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With tighter lending
standards, how are
Realtors getting

peoplento homes?

Mary Ann Casey
broker and owner

Re/Max N.0. Properties

The public has to realize that
all of the traditional mortgage
products are still available
meaning conventional, VA (U.S. Department of Veterans
Affairs) and FHA (Federal Housing Administration). With
good credit scores we are still able to put buyers into
homes. Interest rates are very low and pricing on homes
is great. Now is the time to buy.

Sharron Demarest
Realtor
Keller Williams Realty

By working closely with a
trusted mortgage originator
and keeping updated on the
ever-changing guidelines. | advise clients to pay off as
many debts as possible, thereby possibly increasing their
credit scores and qualifying ratios. | encourage the use of
FHA financing for clients that fit that price niche.

Rick Roberts
broker
Avalar Realty

Realtors are educating their
sellers regarding different
options to help prospective
purchasers with financing. Some of these options include
sellers offering to pay discount points to help buy down
the rate for purchasers with less than perfect credit
scores. Another option is for sellers to help pay closing
costs in lieu of a price reduction.

Barbara Shelton

vice president of residential
division

ERA Stirling Properties

With tighter lending stan-

: dards and fewer people able
to secure loans, our Realtors have had to educate
themselves and buyers on new financing options. Our
Realtors are also working to make properties more
attractive by ensuring homes are priced according to
market demands and by offering generous concessions
to help with closing costs and fees. Many sellers have
even begun offering owner financing, if permissible.
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New Orleans CityBusiness February 9, 2009 23

Start something big.

There’s a new vision for Louisiana
and with it, the leadership to make

it happen. For those who dream big,
there’s a new home in the Churchill

Technology & Business Park.

Just 20 minutes from downtown New

Orleans, this high-profile park in

Jefferson Parish is the largest master-
planned site in the metro area. And,
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TECHNOLOGY © BUSINESS PARK

Think big. Move beyond.

it’s located in an area that didn't flood.
With 500 acres in close proximity to
ports, airlines, railways and interstates,
Churchill offers strategic advantages to
companies moving ideas, products and
services into the global economy.

To learn more, call 504-833-1881,
1-800-816-3113, or visit
www.churchillpark.org.
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Only three advertising positions

are available on the Real Estate GloseUp.

Secure your spot now!

The CityBusiness Real Estate CloseUp is sent to our
subscribers every Friday.

Be the first to learn about the latest real estate news and
information from the greater New Orleans region.

Advertise on the Real Estate CloseUp-

we can help link you to your customers.
For advertising information contact 3

LISA BLOSSMAN
504-293-9226 e lisa.blossman@nopg.com
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